
"Combing our search for the perfect golf club and home 
was a challenge due to the current market conditions. 
Then, we were fortunate enough to read about Golf 
Certi�ed Real Estate Agents. After connecting, we were 
beyond impressed with their local knowledge of the golf 
industry and housing market in club communities. We 
highly recommend taking advantage of this innovative 
opportunity. Especially if you are planning to combine the 
search like we did."

-Bill & Barbara, Long Island to Palm Beach - 2022

Work with an Expert!
Introducing the Golf Certi�ed Real Estate Agent



What is a "Golf Certi�ed Real Estate Agent?"

Congratulations! If you are scanning through this deck it's likely because you found a real estate agent who has made a
career in understanding the golf industry. These decorated experts are rare with less than 1% of all real estate agents
across the country having such credentials, access to golf resources and connectivity to the golf industry. 

     Criteria to become a Golf Certi�ed Real Estate Agent:

• Agents must have connectivity and a timely knowledge base of their local 
golf clubs and communities.

• Agents must understand key terms, protocols and the basic constructs of 
golf clubs and communities.

• Agents must successfully pass an assessment test on their knowledge for 
the game of golf and private club functionality.

• Agents must be in good standing with their local real estate board and the 
local golf industry. 

• Agents must be actively working with buyers and sellers within golf clubs 
and communities.



Likely, you're a golf enthusiast who has speci�c questions about local courses, varying club cultures and speci�c
amenities your family is seeking. When you work with a Golf Certi�ed Real Estate Agent you can anticipate transparent
intel and data resources that cannot be found with any other agent or brokerage. 

Key Resources and Data Assets

Imagine having access to proprietary assets during your search:

• Buying trend reports to track demand within the industry.

• Frequent updates on decisions clubs are making in your desired market or 
community.

• Real estate market updates speci�c to the clubs/communities you are 
eyeing.

• Unique access to clubs for tours with the membership director, tee times, 
dining, etc.

• An active ecosystem of golf buyers to showcase your golf home if 
deciding to sell.



Choosing which agent or brokerage to sell your golf home is a major
decision. You want top-of-the-market pricing and an environment to
connect with other golf buyers who are ready to purchase now!

Ready to sell your golf home?

Exposure opportunities your Golf Certi�ed Real Estate Agent will 
have access to when marketing your home:

• Access to Golf Life Navigators' website to showcase your golf home.

• Partnerships with Golfweek Magazine and other main-stream media golf 
publications who reach millions of potential buyers.

• Connectivity to State Golf Associations with buyers eyeing your market for 
a golf membership and home

• A network of Golf Certi�ed Real Estate Agents from around the world who 
have buyers in search of a golf home.

• Proprietary data and insight to effectively market your golf home to buyers 
and realize a successful (and lucrative) transaction.



"Whether you are in search of your dream golf home - or want to sell your existing golf home and get the maximum return 
on investment - consider hiring a unique and sophisticated golf real estate expert. Their access to data and resources will 
be a welcomed asset for you to leverage through-out the process." - Jason Becker, CEO of Golf Life Navigators

Hiring me as your Golf Certi�ed Real Estate Agent

Step 1

Do your research. Google 
Golf Life Navigators and their 
Golf Certi�ed Real Estate 
Agent Program. You will �nd 
multiple references in The 
New York Times, Wall Street 
Journal, Golf Digest, Golf 
Magazine, etc. 

Jot down some basic 
desires you are looking for in 
the perfect club and home. 
Also, what is motivating you 
to �nd a golf club/home or 
sell your golf home? I take a 
data-driven approach so the 
more intel the better! 

Step 2

Connect with me to schedule 
a time to chat about your 
search or sale. You can 
expect a detailed synopsis of 
the market and deep dive into 
your needs/desires.  I'll also 
be prepared to present an 
arsenal of resources to show 
how we will execute your 
speci�c objective. 

Step 3



Thank you for considering me as 

your real estate resource within the 

golf industry. I look forward to 

hearing more about your best golf 

life!


